
“You Should Get A Valuation.”
Seven Common Objections 
And Suggested Replies
“I know what it is worth.”

· Great.  Do you have it in writing?

“My CPA valued it.”

· Great.  Do you have it in writing?

“My business is too unique to be valued.”

· The IRS will value it.

“It is worth (rule of thumb).”

· Rules of thumb are always wrong.

“I had it valued several years ago.”

· Has your business changed since then?

“It has no value without me – I am the business.”
· You may be leaving money on the table.

“Valuations are too expensive.

· I’m not sure we need one, but we should find out.

Remember: no matter how confidently they may assert a number, without an independent third-party valuation owners almost never know what their businesses are worth.  If in doubt, say:

“I’m concerned.  Let’s talk with my valuation expert.”
A SPARDATA Valuation Consultant will gladly spend 20-30 minutes on the phone with you and the business owner, free of charge.  The free consultation is a great way to help owners get answers to their questions (how much would it cost, how long would it take, how would an appraiser value my business).  Consultations are educational, not sales pitches.  We are happy if the owner tells you afterwards, “Thanks for arranging that call.  I learned so much!”  Call 800-895-4100 x3 or email sales@spardata.com for details. 
