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Getting Referrals From Attorneys
The Ideal Prospect

· Attorney specializing in trusts and estate
· Attorney with large corporate clientele
I.
Ask owners to name their attorney.
Your attorney may have a valuation.  Is it OK if I ask him/her?
II.
Bypassing the CPA’s “gatekeeper”.

May I speak with (attorney)?  It is about our mutual client _.
III.
Does a valuation prepared by a credentialed valuator exist?


● We have a client in common: _.  

● I’m working with our client on (buy/sell; estate tax planning; etc).  


● I need a written valuation of the business.  Do you have one?


● Is it prepared by a credentialed appraiser?

IV.
If no valuation exists.


● I use _ for business valuations.  Have you ever worked with them?     

● Lots of attorneys use them.  They do work for the IRS, among other clients.

● Do you have any objection if I were to tell the owner about _?  

● First I’d like you to get to know _.  May I set up a 10 minute introductory call?
